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i SOLUTIONS

THE HOME LOAN PROCESS

Interview
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*Our business

*Tell us about yourself & Why you are here

* Cost of Purchase

* Mortgage Insurance (House Diagram)

* Contract of sale (Line Diagram)

= What can you afford and what do the banks think
* Fact find & checklists

* Bank account, structuring, budgeting needs

= Wills in place

* Insurance — H&C, Mortgage Prot, Income Prot, Life
* How you can help our business

Prepare & Submit Loan
Application

—> #All of your info needs to be to hand & up to date with

clear credit. Refer to checklist of info we need
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Conditional Approval

Valuation Ordered

v

Valuation Completed
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Unconditional Approval (no LMI)

*Letter to solicitor
*|nsurance

*Happy with inspections

Unconditional Approval (LMI)

*Loan Plan & Documents
*Do you have any questions?
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F/Up Mortgage Documents
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Sign Up Documents
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Bank receives Docs
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F/Up Solicitor
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Settlement

*Think about ‘how you can help us’...how you can
help other people in your profession and circle of
friends feel like this

*Check funds are ready
*All docs in order

* Please help us grow our business

KEY
[ ] Wewill contact you

> We will follow up




